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Short Sales and Foreclosures
Know the Difference
Distressed Property
Short sales and foreclosures are the result of homeowners in distress. A "short
sale" simply means the homeowner's lender has given permission to the
homeowner to sell the home for less than the remaining balance of the loan. To
accomplish this, the seller must show the lender why they are in distress, such
as job loss or illness, or that home values have fallen to the point that the seller
doesn't have enough equity in the home to break even or sell at a profit. If the
seller can show means to continue paying the note, it's unlikely the bank will
grant a short sale, but if it appears the seller is about to default, the bank may
agree to a short sale in order to minimize its losses. The terms of the short sale
allow the seller to walk away from the mortgage while avoiding foreclosure, but
the loss to the lender will be reflected in the seller's credit report, possibly
delaying their ability to repurchase a home in the near future. At the least, the
next lender will require more down or demand a higher interest rate.
Foreclosure Proceedings
Once a homeowner defaults on mortgage payments, the bank begins
foreclosure proceedings. The homeowner has many chances to stop the sale by
paying the amount owed, until the home is put into a public auction. At that
point, the homeowners loses all ability to retrieve the home. If the home does
not sell at auction, it's taken back by the bank as an "REO" which stands for real
estate owned. The home then becomes an asset holding of the bank. REOs are
managed by asset managers who are employed or contracted by the bank. REOs
are put on the open market, often with a real estate professional who
specializes in distressed sales. Foreclosures that are purchased this way typically
are sold "as-is", which means the bank has no intention to make environmental
or structural repairs. So, buyer beware. When a buyer makes an offer on an REO,
the asset manager decides whether or not to counter or accept, and strives to
get as close to or above the original loan amount as possible.
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SELLING SECRETS YOU CAN’T
AFFORD TO MISS
Tap into the best kept
secret to successful home
sellers. Sell any home in
any market when you
know these secrets. This
book reveals the most
effective tactics to get the
most money out of your
home in the shortest
amount of time. These
strategies have helped sell
thousands of homes, and
now, you have them all at
your fingertips.

THIS BOOK CONTAINS:
The easiest way to sell your home for more money
What most buyers look for in a home
How to answer nosy buyer questions
Why price isn’t the only reason homes don’t sell
How to avoid costly mistakes knowing your home’s true value
How to win negotiations and get more money
And much, much more

REQUEST YOUR COPY TODAY!! www.ToiHolliday.com

TIRED OF NOT BEING ABLE TO
SELL YOUR HOME?

THIS BOOK CONTAINS:
How to sell your home without dropping the price
Grabbing any buyers’ attention
What stops Perfect Homes from selling
Why buyers skipped your home
How buyers pick what homes to preview
A big mistakes that can cost you thousands
And much, much more

REQUEST YOUR COPY TODAY!! www.ToiHolliday.com
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Need To Sell Your Home?
You need to sell your home, but are worried about the costs. There is a
better way! Now introducing our revolutionary way to sell your home:
The SUPER SELLER PACKAGE! Here's what you get for FREE:
* Buyer Pays the Commission
* Seller Pays 0% Commission (That's right! ZERO COMMISSION)
* Full Brokerage Services
* Free professional estimate of your home’s value
* No obligation home marketing consultation
* Help with pricing your home competitively
* Complimentary professional photography of your home
* Full service marketing, entire sales process and viewings
* Full internet exposure to 1,000's of Potential Buyers
* Your home advertised on TheMLS, all major real estate websites Xome,
Zillow, Trulia, Realtor, and over 800 other local and global websites
* Weekly Auction Participation Available
Call Today for an appointment! 310-684-3811
Toi Holliday, Your Realtor
Get Started by scheduling online:
bit.ly/SellersListingAppointment
Request a quick free online Home Value Report:
bit.ly/FreeHomeValue626

Selling your home can be a stressful process. However, working with the right dedicated team can mean a worry
free and fast successful sale. I look forward to speaking with you and helping you with your real estate goals
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Vacation Giveaway!
RECEIVE A FREE GETAWAY FOR TWO
Breathtaking Caribbean
7 days and 6 nights
Choose from:
Punta Cana
Jamaica
Costa Rica

Fabulous Las Vegas,
Laughlin, Reno,
Lake Tahoe, Mesquite or
Biloxi, MS
3 nights 2 days
Plus $500 Redeemable Fun Book

Relaxing Mexico
8 days and 7 nights
Choose from:
Cancun
Cabo San Lucas
Puerto Vallarta

Closing gift for clients upon the purchase of a new home or upon completion of a listing sale
Certain Restrictions Apply. Ask for complete details.
This program is for accommodations only and does not include any transportation

A closing gift from Toi Holliday, Your Realtor
Web: www.ToiHolliday.com | Tel: (310) 684-3811 | Email: Homes@ToiHolliday.com
Real Estate Source, Inc | Each office is independently owned and operated | CalDRE# 02018834

© 2019 | All Rights Reserved | Toi Holliday REALTOR ®, CIPS ®, SFR ®, CREIPS, NCREA, LHMS | CalDRE #02018834 |
CELL: (310) 270-5968 OFFICE: (310) 684-3811 FAX: (310) 633-8060 TOLL FREE: (877) 507-6377
EMAIL: Homes@ToiHolliday.com WEB: www.ToiHolliday.com | Real Estate Source, Inc | Each office is independently owned
and operated. This communication is not intended to cause or induce breach of any existing agency agreement.

